





MASTER OF THE NORTH, By Denis Mayer Jr., 30 x 40", Gouache, FRXUWHV\ Rl 'XFNV 8QOLPLWHG &DQ

WEST (Yukon, Alberta, B.C.)

Burnahy artist claims Ducks Unlimited Ganada’s

ARTIST OF THE YEAR FOR 2012

hope of being chosen, Denis Mayer Jr. of Burnaby,
B.C. has been selected as Ducks Unlimited Canada’s
2012 National Artist of the Year for his painting, Master of the
North. Mayer joins some of Canada’s foremost nature art-
ists by donating his artwork to help Ducks Unlimited Canada
(DUC) raise much-needed funds for wetland conservation.
The selected National Art Portfolio artists have their art-
work made into high-quality, limited edition prints and are
given national exposure through DUC fundraising initia-
tives. This is Mayer’s fifth appearance in the NAP, but his

Of the hundreds of artists who submit their artwork in

first time being named Artist of the Year.

“I have a lot of respect for DUC,” Mayer said. “For me, it's
a great honor and achievement to be named the National
Art Portfolio’s Artist of the Year. As a wildlife artist, | try to
convey the beauty that exists in nature — and the grow-
ing need to conserve these natural areas. | care about
our environment very much, and feel that DUC’s wetland
conservation work helps to ensure our environment will still
be enjoyed by generations to come.”

To view more of the artist’s work, please visit his website
at www.denismayerjr.com. ¢
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Susan Abma

black 4 gallery

BLACK GOLD GALLERY & FRAME
e 4724 - 50th Ave
Leduc, AB

www.blackgoldgallery.com

|
' , 780.986.6393
’ :

~

We offer a wide variety of artwork from original works by well-known artists to
limited edition prints, giclees and poster prints.
Odr customers are provided with a selection for all tastes and budgets for seasoned and new collectors.
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Painting Competition

%JZ'(V

Produced and Presented by the Central Okanagan Chapter of the FCA

2012.

HONORS TO BE AWARDED IN THE
CLASSIC PAINTING COMPETITION

BEST IN SHOW: Classic Gallery Framing Award, $500
cash plus:

$200 gift certificate from Classic Gallery Framing

$300 gift certificate from Swinton’s Art Supply & Instruction
$125 gift certificate from Westshore Artist Panels

Article in spring issue of Canadian Brushstroke Magazine
Featured on FCA-COC website

SECOND PLACE: Swinton’s Art Supply Award $500 cash
plus:

$100 gift certificate from Swinton’s Art Supply & Instruction
$200 gift certificate from Classic Gallery Framing

$75 gift certificate from Westshore Artist Panels

Featured on FCA-COC website
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Our Juror Jean Pederson has completed selection of the The Classics'
competitions' finalists. These are now posted online to the Finalists gallery. 1,

The finalist gallery can be reached via the front page of The Classic
competition website: http://centralokanaganfca.com/fca_classic or by going
directly to the finalists gallery at: http://centralokanaganfca.com/show/the
classic_painting_competition_finalists

Pederson is currently selecting the top five winners which will be ready for
announcement by April 20, 2012.

Pederson ’s work is in many collections world-wide and has received many
awards and special honors. She has published several books and jer work
has been published in the Artist's Magazine, Watercolor Artist Magazine,
Canada’s Who’s Who, International Artist, among others. She teaches at the
Alberta College of Art & Design, hosts workshops at Red Deer College and
has been in many solo and selected exhibitions. For more information about
this juror, visit www.jeanpederson.com.

THIRD PLACE: Westshore Artist Panels Award $250
cash plus:

$100 gift certificate from Classic Gallery Framing

$100 gift certificate from Swinton’s Art Supply &
Instruction

$50 gift certificate from Westshore Artist Panels

Featured on FCA-COC website

2 HONOURABLE MENTIONS:

Each receiving video from Artist's Websites on how to
create your own website & promote your work online.
Featured on FCA-COC website. *


http://centralokanaganfca.com/fca_classic 
http://centralokanaganfca.com/show/the_classic_painting_competition_finalists
http://centralokanaganfca.com/show/the_classic_painting_competition_finalists

MARKHAM ON MARKETING

CREATING AN
ACTION PLAN

What'’s your priority?

s with anything in life, being able to accomplish
Awhat you want to do often requires setting a specific
plan of attack.

For example, if your goal is to approach a gallery about Susan Abma
showing your artwork on consignment you will need a
minimum of 10 pieces of original work to show them plus
a portfolio of 20-30 images. It has been suggested that
20-25 original pieces in your completed inventory is ideal
so they can view a larger body of work and have a selec-
tion to choose from (plus it leaves you with some work b I a Ck
in inventory for juried shows and other opportunities that
may arise). The reason galleries often want to see a larger
body of work as opposed to 5 to 10 pieces is to look at
the consistency in style and quality and the type of subject
matter you tend towards. They want to know you can do I
that many pieces of a consistent quality and continue to g a e ry
provide new work of the same caliber.
BLACK GOLD GALLERY & FRAME

4724 - 50th Ave
Leduc, AB

Keep in mind that the images in your portfolio and the
original pieces in your inventory should include your best
work, not every piece you do. That means you need to
figure out how long it will take you to built up the inventory
you need. If you know from experience that approximately www.blackgoldgallery.com
30% of your work is of the best and most consistent qual-
ity and you do about 50 paintings per year, that means 780.986.6393
that you will produce about 15 paintings annually that can
be included in your portfolio and inventory to approach a
gallery, so you know it will take you about 2 years to build
up the amount of work you need. If you want to approach
a gallery sooner or prefer to take more time to really work We offer a wide variety of
on your paintings, then you can adjust the timeline. If it
works better for you, you could break it down further into a

artwork from original works by

monthly goal. well-known artists to

limited edition prints, giclees and
poster prints.

and you know you don’t produce enough paintings to save Our customers are provided
the inventory you need in additional to entering art shows with a selection for all tastes and

Your priorities will also come into play. If you decide your
priority is approaching a gallery within a certain time-frame

throughout the year, then you know you either need to
paint more or choose to make saving an inventory of work
a priority that year rather than entering shows.

Setting a plan of action and having a timeline in mind
is helpful to ensure you keep on track and achieve your
goals.

budgets for seasoned and new
collectors.

Leah Markham provides
marketing and business
services for artists.

Visit her website at
) www.artistswebsites.net .
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